Should buyers hire their own real estate agents?

It is very easy to get confused about who represents whom when buying a home.  It is for that reason that Wisconsin requires its real estate agents to provide a written disclosure upon the first contact with them as to whom they represent in the home sale (such as buyer only, seller only or both…which is called “dual agency”).

In a typical home sale, the listing agent splits the sales commission with the selling agent through a Multiple Listing Service (MLS) agreement.  Home sellers hire their own real estate agents, known as listing agents.  And the selling agent is a sub-agent of the seller.   Does that mean that buyers should hire their own realty agents, known as “buyers agents” or “buyers brokers”?  Having a savvy real estate agent at your side can often make the home quest much easier as well as having the agent loyal to you, working in your best interest, which may mean a lower purchase price.  Other advantages are that the Buyers Agent can give their opinions and interpretations rather than just giving facts.  Two situations in which it is prudent to hire a Buyers Agent is if you’re not familiar with the area or have had a prior relationship with that agent (such as a friend, relative or previously listed property).

In most situations, the buyer asks the seller to pay the buyers agency commission through the offer to purchase.  Most sellers understand that the buyer who is financing will need to include the commission in the purchase price in order to be a part of the mortgage.  In situations where the seller pays the buyers agent, hiring a buyers agent costs the buyer nothing extra.  However, if the seller does refuse, the buyer is obligated to pay the buyers agent the agreed-upon amount at the closing and will structure the offer accordingly.

Any agent can gladly accommodate you and prepare your purchase offer.  But be sure to ask yourself  “Shouldn’t I have my own agent looking out for my best interests?”
